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Howard Vollum lives on.

Like dozens of other Oregon high-tech
executives, Technocom Ine, CFO Rick Me-
Closkey credits much of his current suc-
cess to the fertile entrepreneurial enviren-
ment created by the legendary Tektronix
co-founder in the 1970s and 1980s.

As an accountant and analyst for Tek-
tronix, MeCloskey inherited Vollum's ap-
petite for risk, multi-tasking, innovation,
emploves rights and philanthropy

An Oregon native, McCloskey siruck ocut
ort his own to co-found NorAm Telecommu-
nications in 1985. The company grew {0 300
emplovees and $30 million in revenue.

I 2001, MeCloskey and pariners founded
Insight Development Group 1LC, an angel
inyvestor that helped 12 startups over four
years, including Pacific West Bank.

1 2003, McUloskey merzed four under-
capitalized compunies inte the Witsonviile
company: Technocom, which provides
felecommunication, security, wireless,
enrnetured wiring and automation systems
for homes and buginesses. The company
hired McCloskey as CEO, one of the many
hats he still wears todax

Terhnocom's service - helping con-
sumers fully utitize alk the neat Infernet,
video, soung and other high-ech gadgets
they buy — has been wildly popular as
such products become more comple.

Despite the company’s rapid growth, to
§15.2 mitlion in sales in 2005, McCloskey
knew that at ust $237,080. Technocom
needed to build eguity fast. He restrie-
tured the business, paring the work force
from 148 to 87,

That cut sales to just more $11 million in
2007. but Technocom now has $852,000 in eg-
ity and is more able to withstand a reces-
sion with its leaner work force and im-
proved access o institutional credit,

His equity-building strategy wasn't fancy

“We pitt every doilar we made back into
the company” MeCloskey says.

He's seen many business owners build
their sates up to $4 milion to 85 million and
pill the profits ous - often at the repeated
urging of theii tax attorneys. McCloskey
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thinks that short-term strategy puts other-
wise successtul start-up companies at great
risk when the economy goes south.

“I ook at the mortgage industry” he says,

MeCloskey is active in the University of
Oregon’s entreprenenship proyram.

“Iy advice to students is that theve isa
huge opportunity heve for you in small-
and medium-sized businesses,” he says. A
smaller buginess will give you much more
apportunity to use all your skill ssts.”

MeCloskey winds down on the golf
course, where his appetite for risk is limit-
ed completely to ciub selection. In the time-
honored tradition of CFOs, he's famously
tight-fisted.

“I dor’i go to the casinos, Idon't go to Las
Vegas, and I don’t make beis with my golf-
ing partners,” he savs, “lgetall the risk [
can stomach in the business world.”

St Mevers

Kevin Ness doesn't sit around waiting for
the phone to ring. Income has increased
more than fourfold since 2005,

As OFQ of Aspen Capital, Ness is the
man o see when your institutional banker
stops returning your calis. From the own-
ers of many of Porland’s swanlkiest hotels
to subprime borrowers Hahting foreclo-
sure, Aspen Capital has been there to help.

“The four main reasons wWhy peopls get
into trouble on their home loans are di-
voree, medical sxpenses, loss of a job and
just plain being dumb with money. In three
of those four instances, we can help,” says
Ness.

The Portland company started outasa
lunch-time investment club 17 years ago, [t
cuitivates a commitment to cradle-to-grave
cervice — the vary antithesis of the wide-
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